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As we have noted for over one year, the bulk of real estate transactions has been at the low-end of the price
spectrum with Marina and Seaside enjoying a large percentage of the action. The third quarter was no exception
with those two towns accounting for 33% of the sales with only 16.5% of Peninsula listings.

On the other hand Carmel and Pebble Beach accounted for 31% of the listings and only 22% of the sales. Those
two markets had a high percentage of unsold listings as many potential buyers continue to say no to the current
level of asking prices.

This situation was the reverse of the heady days of the boom when the high-end dominated the number of
transactions.

Market Barometer

The Market Barometer, which shows the percentage of listings in escrow,
reflected some exceedingly strong numbers on October 1st. Seaside and
Marina were off the charts. Del Rey Oaks, Monterey, Pacific Grove and
Salinas/Monterey Highway also had strong Barometer readings ranging from
28% to 44%.

These strong showings ensure an excellent fourth quarter for all six of those
markets. The four high-end markets of Carmel, Carmel Valley, Carmel
Highlands and Pebble Beach did not fare so well. They had Barometer
reading from a low of 7% in Pebble Beach to 16% in Carmel Valley.

We looked at the number of unsold listings in the ten surveyed markets this
year as compared to last and found an encouraging contrast. On October 1,
2008 there were 977 listings not under contract as compared to 742 this year,
a decline of 24% in unsold inventory.

That is a promising trend. It is likely that in terms of the overall market we
have passed the nadir of activity. The ten markets racked up 309 sales in the
quarter, the first time since the third quarter of 2005 that total sales topped 300
in a single quarter. Curiously, there were 409 sales in that quarter, and we
have not seen even 300 since then until the last quarter.

Prices

Carmel, where median the median sales price had remained at about
$1,500,000 throughout the slump, sagged in the third quarter to $1,240,000.
In 2005 the median sales price for the year was $1,750,000. A spot check on
October 13 showed the median sales price in 2009, year-to-date, to be
$1,175,000, 33% off the 2005 figure.

All of the ten markets had median sales price declines in the third quarter.
Sold properties in Carmel, Carmel Valley and Pebble Beach all received less
than 90% of the listing price, substantial discounts off asking. The red hot
markets of Seaside and Marina received 98% of listing price and Marina
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almost 100% receiving 99.94% of asking, truly an amazing number. There is
no doubt that attractive prices are driving the low-end success and unrealistic
asking prices are holding back the high end.

Another interesting set of numbers is the chart showing the distribution of
sales across eight price ranges. In the 4th quarter of 2004 35% of the sales
were one million dollars or more. Last quarter that number had dropped to
12%.

Finally, gross dollar volume was off in the quarter by 11%, dropping from
$246,527,873 to $234,829,091. An apparent contradiction to what we reported
above is both Carmel and Pebble Beach increased their dollar volume over
last year. Carmel did it on an additional 11 sales whereas Pebble Beach had
only two additional sales but did bag a $9,200,000 sale which gave the gross
dollar volume a nice boost. That one sale accounted for 26% of the dollar
volume for the quarter.

Although there is still a lot of negativity in the market, the third quarter showed
sign of improving health. The mostly strong Barometer readings augur well for
those markets and the increase in volume shows there are many buyers in
the hunt.
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The charts are based in whole or in part on data supplied by the Monterey County Association of Realtors’ Multiple
Listing Service (MLS). Neither the Association nor the MLS guarantees or is responsible for their accuracy. Data
maintained by the Association or its MLS may not reflect all real estate activity in the market.

Please Call Us

We have lived on the Monterey Peninsula since 1978 and in the heart of Carmel since 1986. We know the market
and have deep experience assisting both buyers and sellers.

We Help Buyers

Many of our buyers are from out of town and before they act they need to gain an understanding of our local market.
If you are an out-of-town buyer, you are extremely dependent on your agent for guidance. We are skilled at assisting
you up the learning curve so that you can make sound decisions. The way we prosper is by putting our buyers into
good, solid situations.

We Help Sellers

We know the market and would be happy to evaluate the value of your house at no charge. We know how to help
you get ready for market to get the best price for your property. Selling a property is a cooperative effort between the
seller and his or her agent. We will guide you on the team approach to success.

Please contact us via email, call us at 831-622-4642, or write us at PO Box 350, Carmel, CA 93921.
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