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We reported at the end of 2006 that the market had closed the year with a thud. The ten year bull market in local
real estate had finally run its course. It was a great run, and the fact it lasted 10 years is incredible in the true sense
of that hackneyed word.

So far in 2007 the down turn has continued. If we project the first half numbers over the rest of the year both gross
dollar volume and unit sales will fall short of the weak 2006 numbers.

When viewed with a bit of perspective, however, our current
numbers are not bad. Selling prices, though off their peaks, are still
sharply above the averages of a few years ago. The median sales
price chart illustrates that.

Volume is down, but asking prices are getting in line with realistic
expectations. In the second quarter all ten Peninsula markets had
selling prices that were over 90% of asking. Here are a few
examples: Carmel 94.75%, Carmel Valley 95.1%, Monterey
95.08%, Pacific Grove 95.48%, Pebble Beach 93.6% and South
Coast 94.51%.

In the first quarter both Pebble Beach and South Coast fell below
the 90% mark. Pebble’s sale prices were 84.16% of asking and
South Coast’s 83.94%. Sellers who have failed to sell their
properties in the past year need to look hard at their asking prices.
Properties in the right price range, even in this slow market, should
move.

The worst scenario is to be behind the curve and chase prices
down. We have read reports that 2008 will continue the slide.
Should that prove to be correct some sellers will end up with less
next year than they could have gotten this year.

As is often the case here, we are not facing a real estate melt
down. Gross sales for the first half reach $589,000,000, a
respectable number just way off the peak numbers of 2004 and
2005. What is scary is the weakness in the second quarter. That
quarter is usually the strongest of the year. Last year and again this
year gross dollar volume in the first quarter was higher than that of
second quarter pointing to a further decline the rest of the year.

Carmel countered the dollar volume trend with sales of
$105,860,000 in the second quarter surpassing the first quarter
gross of $86,778,976. The overall market, however, dropped 11%
declining from $312,000,800 in the first quarter to $277,577,000 in
the second.

Entry Level Markets Hurting
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The pain of the current market is deeper in Marina and Seaside
than in the richer markets. Aggressive lenders working with
inexperienced buyers shoe-horned hundreds of buyers into
purchases they could not afford. Teaser rates and no down
payment deals with adjustable mortgages are proving to be a
disaster for hundreds of first-time home owners. "Home owner" is
probably a misnomer as they owned nothing but a debt that has
kept ratcheting up.

Foreclosures are rampant in both towns and all over the state. Both
Marina and Seaside were red hot for quite a while. A couple of
years ago, when the upper end market was slow, the tremendous
volume in Marina and Seaside was the motor for the continuing
bull market. It is too bad that a lot of that volume was generated by
questionable lending practices.

 

Selecting A Lender

One of our pet peeves over the past few years has been the use of
internet, out-of-town lenders. Those lenders are interested only in
the deal. They do not know the borrower and expect nothing from
him in the future.

If we are looking for a loan, we to go to a local lender who wants
our business for life. We desire someone who is interested in us
and our long-term welfare. Such a lender is not interested in the
"deal." He or she is interested in us and in planting the seeds for
future business. The way to insure that is to do a bang up job now.
Competent local lenders are easy to find. Check out the ads in this
newspaper, and you will find a host of responsible, hard-working
people who live here!
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The charts are based in whole or in part on data supplied by the Monterey County Association of Realtors’ Multiple
Listing Service (MLS). Neither the Association nor the MLS guarantees or is responsible for their accuracy. Data
maintained by the Association or its MLS may not reflect all real estate activity in the market.

Please Call Us

We have lived on the Monterey Peninsula since 1978 and in the heart of Carmel since 1986. We know the market
and have deep experience assisting both buyers and sellers.

We Help Buyers

Many of our buyers are from out of town and before they act they need to gain an understanding of our local market.
If you are an out-of-town buyer, you are extremely dependent on your agent for guidance. We are skilled at assisting
you up the learning curve so that you can make sound decisions. The way we prosper is by putting our buyers into
good, solid situations.

We Help Sellers

We know the market and would be happy to evaluate the value of your house at no charge. We know how to help
you get ready for market to get the best price for your property. Selling a property is a cooperative effort between the
seller and his or her agent. We will guide you on the team approach to success.

Please contact us via email, call us at 831-622-4642, or write us at PO Box 350, Carmel, CA 93921.
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