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By: Paul Brocchini & Mark Ryan 
 
Over the years when cranking up our quarterly local market surveys we often found little 
nuggets of change on which we could hang an interesting observation or two.  We hope 
that will happen again.  Right now, however, we are stuck with a frustrating sameness 
of success. 
 
The muses advise us to be grateful and continue to share the good news.  We are not 
fans of slumps which can wreak havoc on many and turn happy lives upside down, so 
we gaily continue sharing the good news. 
 
The good news is, of course, mostly for sellers.  Buyers need an ever increasingly fat 
wallet to have any chance of owning real estate around here in even the most modest 
neighborhoods. But for the elegant and world-class areas of the Peninsula there seem 
to be plenty of folks with mighty fat wallets who can afford even the most expensive 
offerings.  The luxury market is flourishing. 
 
So, where do we begin?  Constant readers know the number we like most is gross 
dollar volume.  It is a concrete indication of what is going on.  It tells us simply how 
many dollars changed hands during the period.  Everything else has the innate 
weakness of the small sample size.  Dollar volume is not perfect as the purchasing 
power of the dollar is in constant decline, and the figure is dependent on the universe of 
properties on the market during the period being measured, but it is, by far, the best 
indicator we have. 
 
The median sales price figures, for example, are subject to short-term distortions 
because the sample bases are too small.  We have long advised readers to consult the 
quarterly numbers as a clue to what is going on not as hard figures.  The annual median 
sales price numbers are a better guide to price movement. 
 
Gross Dollar Volume Continues Up 
 
Dollar volume in the quarter was up 8.4% over last year, reaching the impressive total of 
$441,328,478.  Check the chart and you will see that four of the markets, Carmel-by-
the-Sea, Carmel Area, Monterey Area and Pebble Beach had increases, three, Carmel 
Highlands, Pacific Grove and Seaside had declines, and one, Carmel Valley, was 
essentially a breakeven. 
 



	

	

 
 
 
 
 
 
 
 
 
 
 
Prices and Unit Sales. 
 
As alluded to above, quarterly median sales prices are guides and the second quarter 
numbers are mixed in relation to last year, with four markets, Carmel-by-the-Sea, 
Carmel Area, Monterey Area and Seaside up and the other four down.  In spite of the 
nice gain in total dollar volume in the quarter there were ten fewer sales than last year. 
 
Distribution of Sales 
 
The distribution of sales price numbers continues to move to the higher price ranges,  In 
the quarter 54% of total sales exceeded one million dollars, and there were a mere eight 
sales under $400,000.  The $700 to $999K logged the greatest number of sales, 87, 
followed closely by the $1 million to $1,499 million which had 79 sales. 
 
The good market vibe continues still with no signs of a reversal so, as remarked above, 
we will keep on gaily reporting it. 
 
Paul Brocchini and Mark Ryan are real estate agents with Carmel Realty Company, NE 
Corner of Dolores & 8th, Carmel-by-the-Sea.  They can be reached at either 831-238-
1498 (Mark) or 831-601-1620 (Paul). 
 
 



	

	

    



	

	

	

	

	

	

	

	



	

	

	

	

	

	

	

	

	



	

	

	

	

The charts are based in whole or in part on data supplied by the Monterey County 
Association of Realtors' Multiple Listing Service (MLS). Neither the Association nor the 
MLS guarantees or is responsible for their accuracy. Data maintained by the 
Association or its MLS may not reflect all real estate activity. 
	

	


