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WE ALL know there is no escape from business cycles, even though we occasionally 
are in an up or down phase so long, it begins to feel permanent. Imagine how folks felt 
in the 1930s when vast unemployment plagued the nation for more than a decade and 
New Deal remedies had only sporadic success. Stuck in the mud for more than a 
decade, it had to feel like a permanent state. 
 
After our own Great Recession commenced in July 2007, we went through an extended 
period of falling prices, foreclosures and short sales that became so numerous, they 
started to bury the banks. 
 
We remember a beleaguered short-sale expert at Bank of America telling us she had a 
half-dozen computer screens in her office filled with voluminous requests. So 
overwhelmed were people like her, it would sometimes take months to get a reply. 
Those depressing times continued until 2013, when a rebound began to occur. That 
year, the gross dollar volume of local real estate sales returned to the $1 billion-plus 
level, launching a 6-year up market. Six years is long enough to give a cycle a feeling of 
permanence. More than a year ago, we thought the end of the upward swing was 
imminent, but, alas, we could not have been more wrong as there was no stopping the 
power of the market. 
 
Although our bull market seems to continue, the fourth quarter of 2018 may have 
signaled, at best, a pause and, at worst, a decline. The significant drop in dollar volume 
is the signal. Volume dropped 30 percent from last year, declining $131,562,301 in the 
quarter. The big losers were Carmel-by-the-Sea, Monterey and Pebble Beach, down 50 
percent, 44 percent and 56 percent, respectively. 
 
Another cause for concern is a report we received from a colleague of ours who works 
in the San Jose and southern Silicon Valley areas. She noted that activity in those areas 
has dropped significantly. In the many years we have done this column, we have seen 
Peninsula real estate normally trends about six months behind the San Francisco Bay 
area, in both up and down cycles. 
 
What is impossible to measure is the effect of declining inventory on dollar volume and 
unit sales. On January 1, Carmel-by-the-Sea had seven fewer listings than a year ago, 
Monterey 24 fewer, and Pebble Beach 13 fewer. We think we can assume reduced 
inventory contributed to the declines, but not by much. 
 
 
 



Prices 
Prices keep pushing upward. In the eight Peninsula markets, six were up over last year.  
Only the Monterey Area and Pebble Beach had declines. As we have warned before, 
the databases we are working with are so small that the quarterly numbers need to be 
looked at as thumbnail estimates, not hard figures. The fact that six markets were up 
assures us, however, that the overall trend is still on an upward swing. 
 
 
Carmel Highlands  
 
Carmel Highlands continues to surprise. Gross dollar volume was up 19 percent over 
last year and median sales prices up 203 percent. This was achieved thanks to three 
blockbuster sales in the quarter, two at over $5 million and one in excess of $6 million. 
But that market is very small, which means such dramatic increases are probably not as 
important as they seem. 
 
 
 
10-year review with an 11-rear twist 
 
The highlight of our year-end report is the ten-year review. 
This year, it covers the years from 2008 to 2018 and shows terrific gains from the base 
year of 2008, with two exceptions: Carmel Area, with a meager gain of 3 percent, and 
Pebble Beach, with an even more anemic 1 percent. All of the other markets have 
double-digit gains, but these gains are misleading, as the real estate market was 
crushed in 2008. There is a validity in comparing 2018 with 2008 as it shows how we 
have advanced since the bottom of the market, but we need to put that comparison into 
perspective. 
 
To understand where we really are in relation to the past, we need to go back 11 years 
to 2007, the peak year prior to the crash. Doing that produces some numbers which are 
paint a more accurate picture.  For example, measuring since 2007, median prices in 
Pebble Beach have declined 31 percent, and in Carmel Valley, 23 percent. In the other 
communities, the 11-year median numbers are better: Carmel-by-the-Sea, up 24 
percent, Camel Highlands, up 84 percent, Carmel Area, up 3 percent, Monterey, up 7 
percent, and Pacific Grove, up 15 percent over the last 11 years.   
 
When we try to look ahead in any aspect of life all we can do is estimate what might 
happen based on the evidence we have.  With this in mind it seems based on the 
significant drop in dollar volume in the 4th quarter of last year 2019 may be a transition 
year into a slower market, but don’t bet on it just yet!  
 
 
 
 
 



 
Paul Brocchini and Mark Ryan are real estate agents with Carmel Realty Company, NE 
Corner of Dolores & Eighth, Carmel-by-the-Sea. They can be reached at (831) 238-
1498 (Mark) or (831) 601-1620 (Paul). 
 
The charts are based in whole or in part on data supplied by the Monterey County 
Association of Realtors' Multiple Listing Service (MLS). Neither the Association nor the 
MLS guarantees or is responsible for their accuracy. Data maintained by the 
Association or its MLS may not reflect all real estate activity. 
	
	
	
	
	

	
	
	
	
	
	

	
	
	



	



	
	
	
	
	
	

	
	
	
	
	

	
	
	
	
	
	
	



Ten-Year	Review	Graphs:	
	

	
	
	

	
	
	

	
	
	

	
	
	


